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Presentation Notes
Habits and decision-making….where are you in the decision-making process?
Information gathering….
Sharing concerns with partner
Planning  changes   now….within 1 month, within 3 months, next…whatever 
Ready to take action

Wall line activity…
Think of a reason why you want to change….what would make you more likely to move you to the take action end?
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2016 Financial Boot Camp Daily Physical Training 

Week 1 PT

TRACKING the $$--Log  ALL Personal/Family Expenditures

Complete a Household Cash Flow Summary Worksheet

Start a Personal Financial Information Binder

Expect to report on PT  January 13, 2015



Spending your income

1. What? Why? When? Where? 

2. What are you thinking about when you buy?

*Do you have spending habits?  
Where did these habits come from?*

Presenter
Presentation Notes
Personality types-
Emotions
learned behaviors from family/peers
Values
Money and Marriage




Personality Types
We all fit somewhere on the scale between 

each of these two extremes:

• Spender or Saver
• Conservative or Risk Taker  
• Worrier or Avoider
• Detail or big picture oriented

*What influences how you approach money?*



Emotions
Does your mind or your emotions control 

your money use?

Presenter
Presentation Notes
Joy                       Inside OUT
Anger
Fear Sadness
Guilt	
Jealousy/Competition	
Worry	
Loneliness	
Boredom
Sadness



How did your birth family treat money?
Who handled the budgeting/banking chores?
How did you learn about money?
What were your parents views on discretionary 
spending?
Have you seen money used as power in a 
relationship?

Family Background

Presenter
Presentation Notes
A person’s life experience may affect how they handle money, the attitudes they have toward money, the decisions they make, their values, and their willingness to risk in money matters.
Review past experiences- what kind of experiences did you have with money as a child?

Cut up page and pass around questions



Personal Values
• What do you/does your family value? 

Family
Fortune
Freedom
Education
Recreation

Entertainment 
Security

Career
Acceptance

Stability
Power
Peace
Fame
Risk

Hobbies

Presenter
Presentation Notes
We spend our money on what we value.  For example: a status home or car, hobbies, travel…

Activity 
1. Have participants fold a paper hot dog style. ( in half long ways)
2. List the ways you spent your MONEY from the last paycheck on one side.
3. NOW list things you VALUE on other side.
4. Check with self to see how they line up…Draw lines, see how they may differ.
5. Compare list with partner.
6. Make a combined/compromise list. Does it differ from the original one?



Marriage and Money
• Recognize that each partner brings his/her own 

family background, set of goals, standards, values 
and rules regarding money to the relationship.

• Communication = family finance success

Relationships are about compromise.

Presenter
Presentation Notes
Communication skills and attitudes begin developing in childhood.  Even in the best of times, communication about money is not easy.  In the worst of times it can be almost impossible. Practicing these simple skills they will help couples communicate their feelings and concerns about money:
	-Choose the best time to discuss a difficult topic
	-Set ground rules for your discussions
	-Leave judgments about who is right or wrong
	-Be clear about what you say before you try to explain it to someone else
	-State the issue.  Make sure you heard what the other person said to you by repeating what you think he/she said
	-Avoid jumping to conclusions and blaming the other person.
	-Try to focus on one topic at a time
	-Identify common problems and common solutions

Once couples communicate openly and discover their differences and identify their strengths and weaknesses, then they can work together to build a plan that works for them.

More Rules:

1. Make time to talk about your finances with family members on a regular basis.
2. Identify differences and ways you can work together to make a financial plan work.
4. Make sure both partners know about the finances and divide tasks
4. Involve children in family money decisions.
5. Be honest with the family about your money situation.
6. Respect family member differences.  
7. Set goals together.
8. When making large purchases, consult family members.
9. Learn to use kindness and courtesy when discussing financial issues.
10. Don’t blame others for financial problems – look for ways to solve them together.
       
           New Term “ Financial Infidelity”



So far…

We have identified how our family, emotions
and values influence our finances

This background is a key foundation for creating 
personalized goals and a spending plan that will 
work for you!



Goals
Short, medium, or long-term, and SMART

Written Down & Posted

Specific
Measurable
Attainable
Relevant

Time-related

Presenter
Presentation Notes
Importance of goals: without goals and plans for meeting your goals, you leave your future financial stability to chance. Research conducted on the Yale graduating class in 1952 showed that 3% had PUT “IN WRITING” their financial goals. 
Twenty years later, these same researchers looked up the class and found that the 3% that had put down their financial goals were worth more than the other 97% combined.

Goals are different than dreams and wishes: Goals are intentional Someday, John hopes to own a house. vs John will own a house in 5 years.

Setting goals turns wishful thinking into reality.  The goal setting process gives a person more control over their life by establishing a plan for mastering the behaviors, attitudes, thoughts and beliefs you need to change.

A goal is something specific you intend to work toward based on your background (family, emotions, and values).  Goals should be ambitious and also realistically fit into your current situationSpecific: Set clear goals for everything you need, like a new refrigerator or a new set of tires for your automobile
Measurable: Determine a certain amount and how often to save that amount for your goal.  For example, $20 per paycheck or $40 per month
Attainable: Make sure goals are reasonable and possible.  You won’t neglect your needs if you save X dollars each week to reach a goal within six 	months
Relevant: Make sure your goals are important to you.  Your goals should relate to things you value.
Time-related: Set a definite target date.  For example, save enough to buy a new television by Black Friday 2016.







Make a Plan
• Identify the steps needed to take in order to 

accomplish your goal and place them in a 
timeline.  

• Write down all the resources you need such as 
money, time, energy, people, and where to 
seek helpful information.



Take Action

• Take one step, the first step
• Acknowledge that finance is complex
• When you run into roadblocks, don’t give up! 

Go over or around them, find a way
• You can do hard things!

Presenter
Presentation Notes
Just having a plan does not mean you will reach your goal.  You must accomplish the steps listed in your plan, When you run into roadblocks, go around or over them-but don’t give up.  Keep going and you will succeed.

Ask yourself:
	What do I need to do today?
	What do I need to do this week?
	What do I need to accomplish by this same time each year?




Goal Total Cost # Months to 
achieve

How much $ to 
save a month

Comments &
Progress

Goal Total Cost # Months to 
achieve

How much $ to 
save a month

Comments &
Progress

Goal Total Cost # Months to 
achieve

How much $ to 
save a month

Comments &
Progress

Short-Term Goals-Less than 1 year to achieve

Middle-Term Goals-Between 1-5  years to achieve:

Long-Term Goals- Over 5 years to achieve:



Savings
• Putting aside money from present earnings to 

provide for the future to:

–Cope with emergencies
–Purchase “big ticket” items
–Fund high-cost goals
–Generate low risk income
–Have security and peace of mind



Emergency Fund
Everyone should have an emergency fund 

consisting of 3-6 months expenses in case of 
lost income due to illness or job loss.

Example:  Expenses of $3,000 a month
-Dual Wage Household: Three month’s 

savings of $9,000
-Single Wage Household: Six month’s savings 

of $18,000



How To Save
• Develop a habit- Pay yourself first. 
• Motivation based on family values.
• 30 Year Vision 

The Ideal:  Save 10% 
of your income

Presenter
Presentation Notes
You may think you can’t possibly save any money, especially now.  But the habit of saving may be more important than the amount you save.  Maybe you can only save a small amount at first by cutting costs.  If you can save just $20 a week, after one year you have saved $1040! Collect coins

Automated Employment Retirement Savings (401k)
Direct Deposit
Continue paying a loan or bill: to yourself
Accelerate Debt Repayment
Track and Slash Expenses
Tax rebates





What is a Financial Plan?
• aka budget

• A spending plan is a positive motivational tool 
which helps you plan for long-term financial 
achievements and

• Guides your monthly purchases 
• Still allows you to indulge now and then

Presenter
Presentation Notes
Understanding the relationship between financial planning and budgeting, is crucial to success in personal finance. Financial planning is the process of developing and implementing a coordinated series of financial plans and strategies to achieve financial success. This process includes the preparation of financial statements, such as the income and expense statement and balance sheet.  

A budget is a document or set of documents used to record both projected and actual income and expenditures over a period of time. The budgeting process represents the major mechanism through which financial plans are carried out and goals are achieved.  

Budgeting is narrower in scope than financial planning because it is primarily concerned with projecting future income and expenditures and reconciling the two with your financial goals.  As you compare what is coming in to what is going out, budgeting forces you to think about your lifestyle and how you use your money. 

Budgeting forces you to think about what is important to you, what things you want to own, what it will take to obtain them, and more generally, what you want to achieve in life.  The process gives you control over your finances and empowers you to achieve your financial goals while simultaneously (and successfully) confronting any intervening events.

A budget allows you:  to see where the money is going; examine ways to reduce expenses; and find the money to save, invest, and prepare for the future. A budgets helps you to determine cash available for debt payments and related expenses (i.e.. maximum loan you can handle and maximum monthly payment you can make).

Garman, E. T., & Forgue, R. E. (2000). Personal finance (6th ed.). Boston: Houghton Mifflin.
p. 94 




What a financial plan can do for 
you…

• Allow you to learn how finances work in your life
• Enable you to make good decisions about how you 

use money
• Make you aware of where your money is going
• Give you a way to save for specific items
• Help you to live within your budget
• Show you where you can cut spending
• Allow you to spend money without feeling guilty
• Create a way to measure your progress



Income
• Sources:

-Salaries and Wages -Tips
-Bonuses -Child Support
-Disability -Unemployment 
-Dividends -Social Security
-Pensions -Rental Income

• Your monthly income:
• Gross income is the total you actually earned
• Net income is what is left over after your employer 

takes out deductions for taxes, Social Security, etc...

Presenter
Presentation Notes
**It is very important to save the extra money in months when your income is more than the average.  You will need the income in the months when your income is less than average**



Expenses

• Fixed: 

• Variable: 

• Periodic:

• If you don’t plan where the $$ goes, 
you’ll wonder where  the $$ went…

Presenter
Presentation Notes
Fixed: Those that are exactly the same each month, such as the rent/mortgage payment, car payment or child support
Variable: Costs that you have each month, but the amount you spend on them is not always the same, like groceries or utilities
Periodic: Expenses that do not occur every month, and it is easy to forget them.  Such as medical bills, gifts, school supplies, taxes, insurance, car repair, etc…




We are much less sure of how much we spend each month compared to our knowledge of how much comes in each month.  This is a good time to introduce an activity/homework where they estimate how much they spend each month, then actually tracking ALL their spending on a worksheet over a period of time.  This activity will help them identify their spending habits, especially in unexpected areas.  In addition to the worksheets, some methods of tracking are: Receipts, budget box, envelope, Checking account, Calendar, Pocket tracker, and a financial notebook


The best way to plan for the unexpected (periodic) expenses is to look back over the last year and find the total amount you spent on things that do not fall into the monthly fixed and variable categories. Good places to look are check stubs, receipts, bills and invoices, credit card statements, and calendars. Get a grand total for all periodic/unexpected expenses, divide the total by 12 to determine an amount that should be set aside each month in order to cover these expenses when they occur.



Spending Plan formats

• Paper and pencil
• Checkbook register / spreadsheet system
• Accounting book system
• On-line tools:   www.Mint.com
• Bank or Credit Union
• Smart phone apps

Presenter
Presentation Notes





Envelope System
• Set up several envelopes, each identified for a different 

expense:
-Mortgage/Rent -Food -Auto Payment
-Utilities -Lunch -Gifts
-Eating Out -Vacation -Savings
-Entertainment -Other

• Each time you get paid, allocate a portion of your 
paycheck into the different envelopes.  Any money left 
over should automatically go into the savings envelope.

Presenter
Presentation Notes
Originally created around the use of cash, but cash can easily be substituted with a check or automated forms of payment.  




Cash Flow
• After you have completed your monthly 

spending plan and compared your net income 
against your living expenses, you will be left 
with either a positive or negative cash flow

Presenter
Presentation Notes
Consumer cents pg 19
Communication 20
You should avoid negative cash flow at all costs because it means you are spending more than you earn and accumulating debt.  Find areas where you can save more money to the point where you are left with a positive cash flow



Budget Tips 

Spending Plans:
• Review and Revise
• Keep it simple
• Avoid quick fixes
• Add a fudge factor
• Give it time
• Others?



Tracking

• What is the purpose of tracking income and 
expenses?

• How to track…..& for HOW long?

“If you can’t measure it, you can’t manage it”
-George Odiorne

Presenter
Presentation Notes
To know where you are, the starting point.  

Receipts, budget box, envelope
Checking account
Calendar
Pocket tracker, financial notebook, etc 



Financial Information Binder
• Provides a quick reference to your entire 

financial situation
– To help the person who must manage for you in 

the event that you become temporarily 
incapacitated or die

– To ‘grab and go’ in the case of an emergency



Folder/Binder Guidelines
• A sturdy 3-ring binder, at least 16 dividers, plastic page 

protectors
Suggested Binder Items

-Personal Directory
-Professional Directory
-Financial information
-Goals List
-Personal Property Inventory
-Net worth Statement
-Budget/Special Expenses
-Loan Papers
-Income Tax Info and Documents

-Rental or Lease Agreements
-Insurance Policies
-Social Security Benefits 
Statement
-Pension/Retirement Benefits 
Statement
-Birth Certificates, Immunization 
Records, Social Security Cards
-Credit Report
-Paycheck Stubs



“If you keep doing what you are doing, 
you will keep getting what 

you are getting.”

-Bernard Poduska

Presenter
Presentation Notes
Habits and decision-making….where are you in the decision-making process?
Information gathering….
Sharing concerns with partner
Planning  changes   now….within 1 month, within 3 months, next…whatever 
Ready to take action

Wall line activity…
Think of a reason why you want to change….what would make you more likely to move you to the take action end?



Next Week

• Personal Financial Binder
• Financial Institutions
• Credit and Loans
• Debt to Income Ratio
• Insurance
• Investing Basics        Whew!!!



Review

Attitudes about money

Identify values

Spending Plan

Set goals

Evaluate

Track Expenses modify,
revise
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